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• Download slides by clicking on the button below the slides 

window

• Ask a question by typing into the designated text box on 

your screen and clicking “submit”

• Remember to turn off your pop up blocker

• A webcast recording will be available online at www.fasb.org

and go.ifrs.org/IFRS15-implementation for 180 days

Housekeeping Items

http://www.fasb.org/
http://go.ifrs.org/IFRS15-implementation
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• CPE credit is available for viewing the live program 

• Today’s program will be worth 1 CPE credit
– CPE credit not available for group viewing

• To receive CPE you must:
– Stay on for the required number of minutes

– Respond to the required number of polling questions

– Complete the course evaluation at the end of the program

• CPE credit will not be available to those who watch the 

archived program

CPE and Evaluation for US participants only
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Agenda

Overview

Five Steps to Apply the Standard

Implementation Activities

Disclosure Requirements

Transition

Q&A
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Which of the following best describes your organization?

a. Lender, investor, or other user of financial statements

b. Preparer

c. Auditor or service provider

d. Other

Polling Question #1
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Overview
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IFRICs

IAS 18 Revenue

IAS 11 Construction 

Contracts

Topic 605, Revenue Recognition

Industry guidance

Entertainment–Broadcasters

Entertainment–Cable Television

Entertainment–Casinos

Entertainment–Films

Software
Airlines

Real Estate

… …

8

Converged Standard on Revenue
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Significant Improvements

Robust framework for 
addressing revenue 
issues

Increases comparability

Eliminates complex and 
prescriptive rules

Provides guidance in 
areas that previous GAAP 
and IFRS had none

Enhances disclosures
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Five Steps to Apply the Standard
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Five Steps to Apply the Standard

Recognize revenue to depict the transfer of promised goods or services to customers in 

an amount that reflects the consideration to which the entity expects to be entitled in 

exchange for those goods or services

Steps to apply the core principle 

Core principle

1 Identify the 
contract with 
the customer

2 Identify the 
performance 
obligations

3 Determine 
the 
transaction 
price

4 Allocate the 
transaction 
price

5 Recognize 
revenue 
when
(or as) a 
performance 
obligation is 
satisfied
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What progress have you made towards implementing the 

new standard?

a. Significant progress

b. Recently started implementation 

c. Have not started implementation

d. N/A; not a preparer

Polling Question #2
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Implementation Activities
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Converged
standards 

issued

May 2014

Jan 2016

Key clarification 
amendments 

issued

Mar–May 2016

Jan 2017

Mandatory 
effective 

date

Jan 2018

Implementation Timeline

Joint IASB/FASB Transition Resource 

Group (TRG)

IASB/FASB continue 

to support 

implementation

SAB 74/IAS 8 disclosures on possible impact of application

FASB-only TRG

(IASB observer)
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• US GAAP public entities and IFRS entities – 2018 (annual 

and interim periods)

• US GAAP nonpublic entities – 2019 (annual periods); 2020 

(interim periods)

• Earlier application permitted

Effective Dates

The effective dates for Topic 606 and IFRS 15 are approaching soon



16

When do you plan to apply the new standard?

a. Early application

b. On the mandatory effective date

c. Undecided

d. N/A; not a preparer

Polling Question #3
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• Group to support transition—does not issue authoritative 

guidance

• Members include financial statement preparers, auditors 

and users, global representation

• Provides a forum for stakeholders to learn about the new 

guidance from others involved with implementation

• Public meetings to discuss implementation questions

• Clear communication about next steps for each issue

• Staff papers, meeting summaries and summary of 

stakeholder questions available on

www.fasb.org OR go.ifrs.org/RTRG

Transition Resource Group

http://www.fasb.org/cs/ContentServer?c=Page&pagename=FASB/Page/LandingPage&cid=1176164065747
http://go.ifrs.org/RTRG
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• A majority of the TRG issues were educational

• Input from TRG led to amendments to clarify the Boards’ intent for a handful of 

issues

• Next meeting scheduled on November 7, 2016 (FASB-only with IASB observer)

TRG Activities

60
Discussed at

TRG Meetings**

36
Discussed directly with 

stakeholders

1
Open

97
Submissions 

to Date*

99% of issues submitted to TRG to date have been closed 

*Data as of September 2016

**55 issues discussed at Joint TRG meetings; 5 issues discussed during FASB TRG meeting (with IASB as an observer)
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Where are the issues?

3

4

5

5

7

10

10

11

12

14

16

Transition

Allocate the transaction price (Step 4)

Licensing

Principal vs. Agent

Contract costs

Identify the contract(s) with a customer (Step 1)

Presentation and disclosure

Scope

Recognize revenue when (or as) the…

Determine the transaction price (Step 3)

Identify the performance obligations (Step 2)
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• Targeted amendments to clarify how the principles of the 

new revenue standard should be applied

• New practical expedients and transition relief to reduce cost 

and complexity

Standard Setting

Performance 

obligations

Clarify the application of ‘separately identifiable’ 

notion

Licensing Clarify the criteria for determining the nature of 

licence of IP and application of royalty exception

Principal versus agent Clarify that the determination is based on the 

‘control’ principle and how that principle is applied



21

Identify the Performance Obligation(s) [Step 2]

Objective: To identify the promised goods or services that are distinct and should 

be accounted for separately

Promise to transfer a distinct good or service, or series 
of substantially similar distinct goods or services

• Customer can benefit from good or service:

• on its own; or

• together with other readily available resources

Good or service 
is capable of 
being distinct

• Factors to consider:

• Integration

• Modification or customization

• Highly dependent or highly interrelated

Promise is 
separately 
identifiable
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• What is ‘separately identifiable’?

• Boards’ clarification: Is the nature of the promise to transfer 

each good or service or to transfer a combined item to 

which the individual goods or services are inputs?

Implementation Question
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• Example 10 of the revenue standard

• An entity, a contractor, enters into a contract to build a hospital for 

a customer

• Facts
– Contractor is responsible for the overall management of the project and 

identifies various goods and services to be provided, including

• engineering, site clearance, foundation, procurement, construction of the 

structure, piping and wiring, installation of equipment and finishing

– Contractor or competitors regularly sell many of these goods and services 

separately to other customers

– Customer could generate economic benefit from the individual goods and 

services by using, consuming, selling or holding those goods or services

Example



24

Capable of 
being 

distinct

Separately 
identifiable

Separate 
performance 
obligations

Distinct goods or services?
24

BUT

Significant service of 

integrating goods or 

services (inputs) into 

the hospital (combined 

output)

 Engineering, procurement

 Foundation, construction


Piping, wiring, installation 

and finishing
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Customer Options and Material Rights

Implementation Question: How is the framework applied to determine if a 

customer option to acquire additional goods or services should be accounted for as 

a material right in the current contract?

A contract may include an option 
to acquire additional goods or 

services

A customer option is a 
performance obligation only if the 
option provides customer with a 
material right that it would not 

receive without entering into that 
contract

An entity needs to evaluate the 
facts and circumstances of its 

contracts to determine the nature 
of the promise to the customer

Use of judgment is required
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• Example 49 of the revenue standard

• An entity, a retailer, enters into a contract to sell Product A to a 

customer for $100

• Facts
– Entity gives the customer a 40 percent discount voucher for any 

future purchases up to $100 in the next 30 days

– Entity intends to offer a 10 percent discount on all sales during the 

next 30 days as part of a seasonal promotion

– The 10 percent discount cannot be used in addition to the 40 

percent discount voucher

Example—Customer Option Provides a 
Material Right
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Customer Options and Material Rights

Does the 
contract include 

customer 
options?

Options to 
acquire 

additional goods 
for free or at 

discount

Does the option 
provide 

customer with a 
right?

Customer would 
not receive the 
option without 

entering into that 
contract

Discount is 
incremental to 
the range of 
discounts 

typically given

Is the right 
material?

Evaluate facts 
and 

circumstances

Quantitative and 
qualitative factors

Consider relevant 
transactions

Use judgment

If a material 
right, the 

customer option 
is accounted for 

as…

A Performance 
Obligation

Customer in 
effect pays in 
advance for 

future goods or 
services
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Which area of the new revenue standard is affecting you 

the most?

a. Identifying performance obligations

b. Determining transaction price

c. Satisfaction of performance obligations (point in time versus 

over time)

d. N/A; not a preparer

Polling Question #4
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Disclosure Requirements



30

Disclosure Requirements

To enable users to understand the nature, amount, timing and uncertainty 

of revenue and cash flows arising from contracts with customers

Revenue

Disaggregation of 
revenue

Amounts recognized 
relating to 

performance in 
previous periods

Contracts

Information about 
contract balances 

and changes

Information about 
performance 
obligations

Amounts allocated to 
remaining 

performance 
obligations

Significant 
judgments

Timing of and 
methods for 

recognizing revenue

Determining the 
transaction price and 
amounts allocated to 

performance 
obligations
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Transition
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Transition

Transition 

method

PY2

(2016)

PY1

(2017)

CY

(2018)

CY Footnotes

Full

Retrospective*

C
u
m

u
la

ti
v
e

c
a
tc

h
-u

p

Contracts under new standard

Modified 

Retrospective*
Contracts under legacy

standard

C
u

m
u

la
ti
v
e

c
a
tc

h
-u

p Existing and 

new contracts 

under new

standard

Existing and new 

contracts under 

legacy standard

for CY (2018)

* Optional practical expedients available
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Which transition method will you select to initially apply 

the new standard?

a. Full retrospective

b. Modified retrospective

c. Undecided

d. N/A; not a preparer

Polling Question #5
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Q&A

http://www.google.com/url?sa=i&rct=j&q=conversation&source=images&cd=&cad=rja&docid=Jg8mphL0k62A8M&tbnid=6dmk3R1u3vKPmM:&ved=0CAUQjRw&url=http://ocw.usu.edu/university_extension/conversation-on-instructional-design/index.html&ei=1GCJUaK6Do3C4APtvYCYDg&bvm=bv.46226182,d.dmg&psig=AFQjCNE0RZTs7kRvFC9QlC1lPMETdFPYSA&ust=1368044099912589
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• 2018 is closer than you think…get started on 

implementation

• Take a fresh look at your accounting, revenue disclosure, 

and internal controls

• Leverage FASB, IASB, and other implementation resources

• Implementation of new disclosures should not be an 

afterthought

Key Takeaways
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Survey Link


